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THE COGNITIVE
INTERFACE FOR
LEARNING

ScholarLens101 turns what students see into
structured, personalized learning experiences—at
the moment understanding matters most.

SCAN - UNDERSTAND - RETAIN - MASTER

Investor Summary
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A new interface between information
and understanding

ScholarLens101 is building an Al-powered smart-glasses platform designed around how students
actually learn.

The investment thesis

Education has digitized content, but the core workflow remains fragmented. Students still move manually
between textbooks, lectures, notes, search, flashcard apps, tutoring tools, and exam planners.
ScholarLens101 brings these steps into one learning system that can recognize content, explain it, organize
it, and help the learner return to it at the right time.

The company begins with a focused proposition: transform visible academic material into immediate, useful
learning actions. A textbook page can become an explanation, summary, flashcard set, quiz, concept map,

or revision task. Over time, those interactions form a personalized model of what the learner knows, where

understanding is weak, and what should happen next.

Wearable learning Adaptive learning Education OS
interface SyStem A trusted intelligence
Smart glasses combine capture, Every interaction can improve layer connecting
computer vision, Al explanation, the learner model, study plan, content, context, and
audio, and learner controls. and future recommendations. mastery.
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The problem is not access to
Information. It iIs conversion.

Students have more content and more tools than ever—yet understanding remains slow,
inconsistent, and difficult to sustain.

Fragmented workflow

Reading, note-taking, searching, tutoring, flashcards, quizzes, and planning happen in separate products. Context is
lost at every handoff.

High cognitive overhead

Students spend valuable time reformatting information instead of understanding it. The work of creating study
materials often competes with the work of learning.

Generic assistance

General-purpose Al can answer a question, but it does not automatically build a persistent learning journey around the
student, course, and exam timeline.

Weak feedback loops

Many learners discover gaps only when performance is tested. They need earlier signals about comprehension,
retention, and readiness.

THE OPENING

Own the moment when a learner encounters difficult information—and

turn that moment into measurable progress.
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SCHOLARLENS101 - INVESTOR SUMMARY

One learning loop, built into the
student’s point of view

The product compresses a multi-app study workflow into a continuous cycle of capture,
comprehension, practice, and reinforcement.

Capture The learner looks at a textbook, note, slide, PDF, or research material. The system identifies
and structures the content.

Understand Al explains difficult concepts, summarizes material, reads it aloud, and answers contextual
questions.

Organize Content becomes courses, topics, concept relationships, flashcards, and study-ready
knowledge objects.

Practice Quizzes, mock exams, and targeted prompts test comprehension and reveal knowledge gaps.

Reinforce A personalized revision plan helps the learner return to the right concept at the right time.
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SCHOLARLENS101 - INVESTOR SUMMARY

Start with an urgent learner. Expand
through the ecosystem.

The initial wedge is the student facing dense material, limited time, and a clear performance
objective.

INITIAL USER ECONOMIC BUYER

Secondary and higher-education Families and individual learners
students A premium direct-to-consumer offer can
Students studying content-heavy subjects who establish\product pull usage evidence, and
regularly create notes, flashcards, summaries, willingness to pay.

and exam plans.

EXPANSION BUYER PLATFORM PARTNER

Schools, universities, and learning Publishers, tutoring providers, and
organizations education platforms

Institutional plans can support deployment, Integrations can extend content access,
administration, curriculum alignment, and distribution, and the utility of the learner
learner success programs. intelligence layer.

Beachhead principle

Prove repeat use and learning value in one demanding workflow before broadening the product. Expansion
should follow evidence—not precede it.
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A convergence opportunity across
education, Al, and wearables

ScholarLens101 sits where three durable shifts meet: Al-native learning, personalized education,
and ambient computing.

Al-native learning
Learners increasingly expect immediate explanation, creation, and feedback. The winning product will convert model
capability into trusted learning outcomes.

Personalization
Static, one-size-fits-all study flows are giving way to systems that respond to context, goals, knowledge gaps, and
pace.

Wearable interfaces
As computing moves beyond the phone, education has an opportunity to become more contextual, hands-free, and
continuous.

Market sizing discipline

The opportunity should be modeled bottom-up rather than sold through inflated category totals. The initial
serviceable market is defined by reachable students, target geographies, expected device and subscription
economics, channel capacity, and realistic adoption. Institutional and platform revenue should be layered
only when pilots and sales cycles provide evidence.

Investor diligence standard: all external market figures, forecasts, and pricing assumptions will be
source-dated and validated before use in fundraising materials.
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SCHOLARLENS101 - INVESTOR SUMMARY

A layered business model with recurring
intelligence revenue

The model pairs a premium device experience with software revenue that can deepen as the
learning system becomes more valuable.

Device — Smart-glasses revenue

A premium hardware offer provides the native interface and establishes an installed base.

Membership — Recurring learner subscription

Advanced tutoring, study generation, knowledge tracking, and personalization support recurring revenue.

Institution — School and university plans

Deployment, administration, analytics, integrations, and support create a higher-value organizational offer.

Platform — Partnership and ecosystem revenue

Publisher, tutoring, and learning-platform relationships can extend distribution and capability.
Economic proof points

Before scaling, management should validate acquisition cost, activation, paid conversion, retention, device
margin, support burden, Al inference cost, return rate, and institutional sales efficiency. The objective is not
merely revenue growth; it is a repeatable model in which stronger learner outcomes support stronger
retention and lower friction to expansion.
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SCHOLARLENS101 - INVESTOR SUMMARY

Defensibility compounds at the system

level

The moat is not a single model or feature. It is the coordinated learning system, interaction
history, workflow design, trust architecture, and distribution.

Learning graph

Outcome data

Purpose-built UX

Trust architecture

Ecosystem depth

A structured map connecting source material, concepts, learner interactions, confidence,
and future practice.

Permissioned evidence about which explanations, sequences, and interventions help
different learners progress.

A wearable interaction model designed for focus, speed, accessibility, and learner control
rather than general assistance.

Clear consent, privacy-by-design, age-appropriate safeguards, transparency, and
meaningful human agency.

Content relationships, institutional integrations, educator workflows, and learner continuity
that raise switching value.
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SCHOLARLENS101 - INVESTOR SUMMARY

De-risk the category in stages

The operating roadmap prioritizes evidence: prove the behavior, prove the outcome, prove the
economics, then scale.

PHASE 1

PHASE 2

PHASE 3

PHASE 4

PHASE 5
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Validate the wedge

Build the product
system

Launch with focus

Prove retention and
economics

Expand distribution

Prototype the capture-to-learning loop; test usability, comprehension, repeat
intent, and the highest-frequency use cases with representative learners.

Integrate hardware, reading intelligence, tutoring, flashcards, knowledge
mapping, exam preparation, privacy controls, and reliability standards.

Use a controlled waitlist, student communities, creator-led demonstrations,
campus ambassadors, and founder-led storytelling to establish product pull.

Measure activation, weekly learning behavior, paid conversion, cohort
retention, learning outcomes, device margin, and service costs.

Pursue institutional pilots, content partnerships, new subjects, new
geographies, and platform integrations only after the core loop is durable.
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SCHOLARLENS101 - INVESTOR SUMMARY

The opportunity: define the learning
Interface of the Al era

ScholarLens101 is seeking aligned angel and venture partners who understand that a new
category must be built with product rigor, trust, and disciplined sequencing.

Capital priorities

°
Advance the integrated hardware-software experience, Al learning engine,/accessibility, reliapility, and security.

Run structured learner studies, establish baseline outcomes, and identify the strongest initial use case and willingness
to pay.

Develop prototypes, supplier relationships, quality standards, testing plans, and a credible path to uniteconomics.

Build the waitlist, creator and campus channels, institutional pilot pipeline, brand authority, and_launch operations-

INVESTMENT CONVERSATION

Partner with ScholarLens101 to turn every encounter with information into

an opportunity for human capability.
scholarlens101.com
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